DAY 4 BONUS | PROVEN STRATEGIES TO IMPROVE YOUR EXHIBIT ROI

THE "MUST-SEE"
EXHIBIT BRAINSTORM

Can you link any other campaigns to this event?

What do you want people to do as a "next step"?

What can you offer at the show that a customer
couldn't ordinarily see/do/get?

How can you make the pre-show marketing
interesting?
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THE EXHIBIT COMPANY

STRATEGY FIRST,
DESIGN SECOND.

As a team of trade show strategists, we are
passionate about every custom stand we
produce not only looking great, but also

VoL generating results.
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